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Key Indicators

Letshego Holdings Limited

[1]2011 2010 2009 2008 [2]2006 [3]Avg/CAGR
Total Assets (BWP thousand) 2,427,655 1,915,421 1,401,021 811,919 444,999 52.83
Total Capital (BWP thousand ) 1,786,142 1,369,316 671,480 461,267 323,564 53.28
Recurring Earning Power % [4] 30.53 33.49 28.75 37.09 36.74 33.32
Return on Average Assets % 21.67 22,92 19.8 26.88 276 23.77
Net Interest Margin % 33.16 34.38 30.09 3937 4148 357
Cost/Income Ratio % [5] 19.64 21.02 24 2584 2341 22.78
Loan Loss Provision Expenses (%) Average Gross Loans 1.93 3.26 272 253 0.85 2.26
Shareholders' Equity % Total Assets 72.01 70.35 4761 56.62 7271 63.86

[1] As of January 31. [2] As of October 31. [3] Compound Annual Growth Rate for total assets and capital. [4] Preprovision Income %
Average Assets. [5] Non-Interest Expense % Operating Income

Opinion
Rating Rationale

The Ba3/Not-Prime issuer ratings assigned to Letshego Holdings Limited (Letshego) reflectits (i) niche, but narrow franchise in
Botswana and its growing presence in the sub-Saharan region; (i) developing regulatory status; (iii) concentrated and wulnerable
funding base; and (iv) rapid growth model in consumer lending to the formally employed. The ratings also reflect the company's
historically strong net interest income generation, efficient operations, low leverage and good credit performance.

Rating Drivers

- Established niche, but narrow franchise in Botswana, with a growing presence in the sub-Saharan region; though competition is
intensifying from other market participants

- Concentrated and narrow funding base

- Good profitability supported by high margins, low credit costs and good efficiency owing to a fast loan-approval process
- Regulatory and legal framework still developing in Botswana and other markets where Letshego operates

- Low leverage and adequate capitalisation buffers

- High-risks associated with unsecured business lending in Sub-Saharan Africa, though risks are partly mitigated by using the payroll-
deduction model



Rating Outlook
The outlook on all of the company's ratings is stable.
What Could Change the Rating - Up

There would be positive pressure on the company's ratings if Letshego achieves significant growth in its size and franchise, while
maintaining strong financial performance (profitability, asset quality and capitalisation) together with evidence that its funding profile has
been considerably diversified. Any potential ratings upgrade would require a more developed and mature regulatory and supenisory
framework in Botswana.

What Could Change the Rating - Down

Letshego's long-term issuer rating could be downgraded on evidence that its operational capacity has been limited by an inability to
access wholesale funding. Such inability could be expressed by a reduction in asset size or increased funding costs leading to
depressed profitability Adeterioration in asset quality that would adversely affect profitability would also put pressure on the rating.

Additionally, negative rating pressure would be exerted by potential changes to the regulatory or legal framework in any of Letshego's key
markets, which would affect its operating model (i.e. disallowing the company's salary-deduction model or capping the maxmum
interest rate on loans to a level which would notably affect margins).

DETAILED RATING CONSIDERATIONS
Detailed considerations for Letshego's currently assigned ratings are as follows:
Franchise Value

Letshego is a successful niche consumer finance company in the sub-Saharan Africa region and particularlyin its home market of
Botswana. Nevertheless, the companyis small in absolute size - total assets and net profit of US$354 million and US$71 million
respectively at FY2011 - with a single product offering. The company's principal product is short to medium-term personal unsecured
loans to formally employed individuals. The majority of the companys clients are government employees (over 98%).

Letshego was founded in 1998 in Botswana and has grown quite rapidly becoming active in six other sub-Saharan African countries:
Namibia, Swazland, Tanzania, Uganda, Zambia and most recently, Mozambique. The company continues to derive the majority of its
income from its home country - Botswana accounts for two-thirds of the loan book and of pre-tax profits. Each country operates as a
separate subsidiary with its own CEO and Board of Directors.

Growth opportunities within the companys home market are currently limited as Letshego has already achieved a high penetration in
government employees while the government of Botswana is expected to tighten its fiscal position, decrease spending and limit new
public employee hires.

Low credit penetration in sub-Saharan Africa and Letshego's experience in replicating its business model in multiple countries provide
the company with the opportunities and tools to continue its expansionary strategy; Ghana, Lesotho, Nigeria and Zimbabwe are
possible candidates for expansion while existing operations in some countries are underutilised. Even so, a key constraint to
Letshego's growth and franchise development is the availability of affordable local wholesale funding; Letshego does not currently have
a license to take deposits in any market except Mozambique.

Increasing competition from local banks is a threat to the company's franchise as banks have access to cheaper deposit funding and
could potentiallylead to a sustained reduction in interest yields. Letshego however benefits from an established brand in its niche
market - with around a 30% market share in consumer lending to government employees in Botswana and Namibia - and a quick and
efficient loan-approval and disbursement process, whereby a loan can be disbursed within two days or less, a shorter period than
banks.

Although Letshego performs a careful due-diligence process before entering a new country, bureaucracy, public-sector inefficiencies, a
lack of local legal frameworks and corruption in some African states expose the company to countryrisk, and could lead to unexpected
losses or underperformance, negating any positive impact of geographical diversification.

Risk Positioning

Letshego is principally exposed to credit, operational as well as funding and liquidity risk, which are all inherent in its elected
operational model. We believe that Letshego has been managing these and other risks adequatelyfor its size and operations, although
the recent (compound annual growth rate of 43% over the past three years) and sustained growth of the portfolio expected going forward
puts strain on its systems and effective risk management.

Although the company extends credit with very high intrinsic risk, unsecured loans to low-income earning individuals, credit costs have
historically been maintained at a relatively low 2%-3% of the total portfolio per annum. Letshego manages credit risk through the direct
deduction of monthlyloan instalments from the client's salary. Itis a prerequisite, before extending a loan, that the clientis employed
and that Letshego has negotiated a salary deduction code with the employer, whereby the employer has agreed to make the loan
repayment deduction directly from the salary before being paid into the employee's account. In cases where there is evidence of
impairment (e.g. when the debtor loses his job), the company immediately writes-off the loan. The company also maintains a general
portfolio provision by country based on historical performance.



The deduction at source is facilitated through a central register (CR) which combines all deductions from the government into one
deduction code, and also checks that loan affordability requirements are adhered to. The existence of a CR reduces collections costs
and improves collection statistics, although a CR is not currentlyin place in Mozambique, Tanzania, and Zambia.

Accurate deductions need to be made for thousands of accounts under several different payroll systems, which exposes the companyto
operational risk. The companyrelies on its own systems and the systems of the CRs and local governments to accurately perform the
payroll deductions. Failure of these systems would lead to lower collection levels or incorrect deductions which can lead to litigation
against the company. Letshego has limited capacity to perform collections using other mechanisms if automatic payroll deductions fail.

Funding and liquidity management is a key challenge for the company, as it borrows from the confidence-sensitive wholesale market.
Funding is generated from around ten institutions: local banks, asset management and insurance firms and international financial
institutions (IFls). Leverage remains relatively low, debt-to-equity of 28.9% at FY2011 and borrowings funding 21.7% of the loan book,
while monthlyloan repayments would allow the companyto repay all of its funding within five to sixmonths. However, we believe that
there is a need for further diversification of the company's funding base and lengthening of its duration to better match the duration of
assets. Competition from banks has lead to a lengthening in the tenure of loans, which are longer relative to its international peers, at
around 50 months - longer tenured loans also carry increased repayment risk.

Although the company operates in several countries, it has limited exposure to currencyrisk. Letshego fries to use natural hedges,
whenever possible, by borrowing in local currency for each country or rely on currency pegs where these exist. Finally, the companyis
exposed to interest-rate risk, as funding is floating whereas loans are fixed rate; however, the large margins allow for some room for
interest-rate fluctuation.

Regulatory Environment

Although Letshego is regulated bylocal central banks in certain jurisdictions (Swazland, Zambia and Mozambique), in Botswana the
companyis regulated by the Non-Bank Financial Institutions RegulatoryAuthority (NBFIRA), a relatively new entity which assumed
responsibility of regulating and supenising non-bank financial institutions in the second half of 2009.

The legal framework under which the NBFIRAIs set to operate has not yet been approved by the respective Mnistry. This together with
the lack of a comprehensive regulatory framework for micro-lenders does not allow the NBFIRAto supenise effectively.

Overall, a strong and enforceable regulatory framework will be credit positive for Letshego, as it would allow for better supenision,
improved governance and potentiallylead to higher barriers for entry.

Letshego has to abide by loan-affordability requirements in the countries in which it operates in terms of the minimum take-home pay.
There are also regulations in some countries with regards to the number of loans allowed per customer. The local central register plays
a key supenisoryrole in this regard.

Amajor potential risk for Letshego would be any regulation that would threaten the company's payroll-deduction model or earnings
generation through a cap on the effective interest rate at a low level. South Africa is currently the only sub-Saharan country which
prohibits most types of payroll deduction; when the country disallowed payroll deduction in 1998, micro-lenders operating under this
model suffered through an onerous change in operating model and a sudden rise in bad debts.

Financial Fundamentals

Letshego's historical profitability has been strong, supported by high margins and good efficiency. We expect profitability to remain at
good lewels, although interest yields will continue to be under pressure. Pre-provision income and net income-to-average assets were
30.5% and 21.7%, respectively at FY2011 (2010: 33.5% and 22.9%). The net interest margin was 33.2% (2010: 34.4%), since margins
have been impacted by a lengthening in the tenure of loans as the longer term loans have lower yields.

The cost-to-income ratio was down to 19% from 22% in 2010. Letshego benefits from a low cost structure, with employee and other
operating costs of BWP147 million against operating income of BWP823 million. This is the result of most operations being centralised,
and the fact that loan applications, approvals and disbursements are computerised.

With shareholders' equity-to-total assets of 72% at FY2011 the company is well capitalised. The group did not paya cash dividend for
the FY2011 (cash dividend of 14% after-tax profit for 2010 was paid) which will support projected growth. Letshego had also entered into
a Pula denominated convertible loan agreement for US$36 million with Development Partners International (DPI). DPI has the option to
convert the loan into equity in April 2013 which if exercised will further support the company's equity base and growth.

The ratio of loan impairment charges-to-average loan book was 1.9% for FY2011, down from 3.3% in 2010. Higher credit costs during
the financial year 2010 originated from the Zambian operations, as an upgrade in the local government's payroll system meant that the
company could not get accurate collections. Letshego reduced its exposure in Zambia, while it has worked to improve collections. We
expect credit costs to remain within the historical 2%-3% level.
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CREDIT RATINGS ARE MOODY'S INVESTORS SERVICE, INC.'S ("MIS") CURRENT OPINIONS OF THE RELATIVE FUTURE CREDIT RISK OF
ENTITIES, CREDIT COMMITMENTS, OR DEBT OR DEBT-LIKE SECURITIES. MIS DEFAINES CREDIT RISKAS THE RISK THAT AN ENTITY MAY NOT
MEET ITS CONTRACTUAL, ANANCIAL OBLIGATIONS AS THEY COME DUEAND ANY ESTIMATED ANANCIAL LOSS IN THE EVENT OF DEFAULT.
CREDIT RATINGS DO NOT ADDRESS ANY OTHER RISK, INCLUDING BUT NOT LIMITED TO: LIQUIDITY RISK, MARKET VALUE RISK, OR PRICE
VOLATILITY. CREDIT RATINGS ARE NOT STATEMENTS OF CURRENT OR HISTORICAL FACT. CREDIT RATINGS DO NOT CONSTITUTE
INVESTMENT OR ANANCIAL ADVICE, AND CREDIT RATINGS ARE NOT RECOMMENDATIONS TO PURCHASE, SELL, OR HOLD PARTICULAR
SECURITIES. CREDIT RATINGS DO NOT COMMENT ON THE SUITABILITY OF AN INVESTMENT FORANY PARTICULAR INVESTOR. MIS ISSUES
ITS CREDIT RATINGS WITH THE EXPECTATION AND UNDERSTANDING THAT EACH INVESTOR WILL MAKE ITS OWN STUDY AND
EVALUATION OF EACH SECURITY THAT IS UNDER CONSIDERATION FOR PURCHASE, HOLDING, OR SALE

ALL INFORMATION CONTAINED HEREIN IS PROTECTED BY LAW, INCLUDING BUT NOT LIMTED TO, COPYRIGHT LAN, AND NONE OF
SUCH INFORMATION MAY BE COPIED OR OTHERWISE REPRODUCED, REPACKAGED, FURTHER TRANSMTTED, TRANSFERRED,
DISSEMNATED, REDISTRIBUTED OR RESOLD, OR STORED FOR SUBSEQUENT USE FORANY SUCH PURPOSE, IN WHOLE OR IN
PART, INANY FORMOR MANNER OR BYANY MEANS WHATSOEVER, BY ANY PERSON WITHOUT MOODY'S PRIOR WRITTEN CONSENT.
Al information contained herein is obtained by MOODY'S from sources believed by it to be accurate and reliable. Because of the possibility of
human or mechanical error as well as other factors, however, all information contained herein is provided "AS IS" without warranty of any
kind. MOODY'S adopts all necessary measures so that the information it uses in assigning a credit rating is of sufficient quality and from
sources Moody's considers to be reliable, including, when appropriate, independent third-party sources. However, MOODY'S is not an
auditor and cannot in every instance independently verify or validate information received in the rating process. Under no circumstances
shall MOODY'S have any liability to any person or entity for (a) anyloss or damage in whole or in part caused by, resulting from, or relating to,
any error (negligent or otherwise) or other circumstance or contingency within or outside the control of MOODY'S or any of its directors,
officers, employees or agents in connection with the procurement, collection, compilation, analysis, interpretation, communication,
publication or delivery of any such information, or (b) anydirect, indirect, special, consequential, compensatory or incidental damages
whatsoever (including without limitation, lost profits), even if MOODY'S is advised in advance of the possibility of such damages, resulting
from the use of or inability to use, any such information. The ratings, financial reporting analysis, projections, and other observations, if any,
constituting part of the information contained herein are, and must be construed solely as, statements of opinion and not statements of fact
or recommendations to purchase, sell or hold any securities. Each user of the information contained herein must make its own studyand
evaluation of each security it may consider purchasing, holding or selling. NO WARRANTY, EXPRESS OR IMPLIED, AS TO THE ACCURACY,
TIMELINESS, COMPLETENESS, MERCHANTABILITY OR FITNESS FOR ANY PARTICULAR PURPOSE OF ANY SUCH RATING OR OTHER
OPINION OR INFORMATION IS GIVEN OR MADE BY MOODY'S INANY FORM OR MANNER WHATSOEVER.

MS, a wholly-owned credit rating agency subsidiary of Moodys Corporation ("MCQ"), hereby discloses that most issuers of debt securities
(including corporate and municipal bonds, debentures, notes and commercial paper) and preferred stock rated by MS hawve, prior to
assignment of any rating, agreed to pay to MS for appraisal and rating senvices rendered byt fees ranging from $1,500 to approximately
$2,500,000. MCO and MS also maintain policies and procedures to address the independence of MS's ratings and rating processes.
Information regarding certain affiliations that may exist between directors of MCO and rated entities, and between entities who hold ratings
from MIS and have also publicly reported to the SEC an ownership interestin MCO of more than 5%, is posted annually at www.moodys.com
under the heading "Shareholder Relations — Corporate Governance — Director and Shareholder Affiliation Policy."

Any publication into Australia of this document is by MOODY'S affiliate, Moody's Investors Senvice Pty Limited ABN 61 003 399 657, which
holds Australian Financial Senices License no. 336969. This document is intended to be provided onlyto "wholesale clients" within the
meaning of section 761G of the Corporations Act 2001. By continuing to access this document from within Australia, you represent to
MOODY'S that you are, or are accessing the document as a representative of, a "wholesale client" and that neither you nor the entity you
represent will directly or indirectly disseminate this document or its contents to "retail clients" within the meaning of section 761G of the
Corporations Act 2001.

Notwithstanding the foregoing, credit ratings assigned on and after October 1, 2010 by Moodys Japan KK. (“MJKK”) are MJKK's current
opinions of the relative future credit risk of entities, credit commitments, or debt or debt-like securities. In such a case, “MS” in the foregoing
statements shall be deemed to be replaced with “MIKK”. MJKK is a wholly-owned credit rating agency subsidiary of Moody's Group Japan
GK., which is wholly owned by Moody's Overseas Holdings Inc., a wholly-owned subsidiary of MCO.

This credit rating is an opinion as to the creditworthiness or a debt obligation of the issuer, not on the equity securities of the issuer or any
form of security that is available to retail investors. It would be dangerous for retail investors to make any investment decision based on this
credit rating. If in doubt you should contact your financial or other professional adviser.


http://www.moodys.com/



